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THERE IS NO DRAMA, NO DRAMA AT ALL!

Colin Vidal
Head of Clients & Business Development

As Robert De Niro said in a now famous ad
about Switzerland; "There’s no drama,

no drama at all!". Although somewhat

of an overstatement, Switzerland does
continue to stand out for its political

and financial stability, its infrastructure
and its investor-friendly regulations.

These all contribute to making the country
a global banking leader and an unavoi-
dable destination for asset managers
looking for investors.

In the context of 2024, the Swiss fund
market continues to grow with assets
under management increasing to over
CHF 1.5 trillion, an increase of over

CHF 130 billion since January, with both
equites and money markets seeing growth
in the same timeframe. We see growing
demand for funds from local players

and increased interest from foreign
managers who are attracted to the Swiss
investor landscape.

NOT RESTING ON ITS LAURELS

Rather than react and endure the changing
regulatory landscape just beyond its bor-
ders, Switzerland has sought to shape

it in a bid to solidify its standing and in-
crease investor confidence.

Thus, was born a landmark agreement
between Switzerland and the UK, home

to Europe’s financial capital: London.

The agreement is unique as it emphasises
mutual recognition of each country's finan-
cial regulations rather than harmonisation,
a model espoused by the EU.

The Berne Financial Services Agreement
(a.k.a., the Mutual Recognition Act or
“MRA"), signed on December 21, 2023
aims to enhance the cross-border
market access of certain wholesale

financial services between the UK and
Switzerland.

This agreement is significant as it mu-
tually recognises the equivalence of the
two countries' legal and supervisory
frameworks across several financial sectors,
including banking, investment services,
insurance, asset management, and finan-
cial market infrastructures.

Crucially, the agreement will allow British
firms and wealthy individuals from the
financial services sectors — including
banking and asset management — to
operate in Switzerland while still following
the UK’s regulatory rulebook and vice
versa.

IMPLICATIONS

Although the UK and Switzerland are
positioning themselves as key financial
hubs outside the European Union, there
has been a muted response from the bloc.
Current indications show that Europe has
likely come to accept the unique roles both
London and Switzerland have in the global
financial landscape and are unlikely to
react with any meaningful response.

Indeed, while Brexit led to some initial
relocations of financial professionals from
London to EU cities like Frankfurt and Paris,
many have since returned, reaffirming
London's enduring appeal as a global
financial centre.

"Swiss and UK firms will soon be able
to easily access sophisticated clients in
each jurisdiction."

For the agreement itself, the MRA en-
hances legal clarity for in-scope investment
services, such as portfolio management
and investment advice. Importantly, it will
also enable firms to engage with certain
sophisticated clients across borders
without facing obstacles.

Market access procedures, client classifi-
cations, and disclosure requirements are
clearly defined in the MRA, while asset
managers are provided with greater
certainty regarding fund marketing

and portfolio management delegation.

Swiss and UK firms will soon be able to
easily access sophisticated clients in each
jurisdiction. For example, Swiss investment
services firms will be able to offer services
directly to UK clients without UK registra-
tion. UK counterparts will also gain similar
access to the Swiss market.

Within the asset management sector,

the MRA ensures market access for Swiss
firms seeking UK clients and vice versa,
maintaining existing portfolio management
channels. This is particularly relevant due
to the existing substantial cross-border
client base.

WILL MUTUAL RECOGNITION LEAD TO MU-
TUAL GAINS?

The agreement still requires ratification

by the parliaments of both countries before
it can be implemented but optimism is
high. The potential reduction in red tape
and increased efficiency in cross-border
operations will be some of the most
obvious benefits, particularly for fund
managers looking to tap into these two
wealth management markets.

Swiss banks stand to benefit significantly
as they can now serve UK clients more
effectively without establishing a physical
presence in the UK.

The mutual recognition set forth in the
agreement should significantly reduce re-
gulatory barriers for Swiss and UK financial
services providers and will undoubtedly
boost the international competitiveness
and attractiveness of both financial centres.



nnn

INTESA SN\NPAOLO

IMPORTANT INFORMATION - This content is being provided
by REYL & Cie Ltd or/and its affiliates (hereinafter referred to
as "REYL") solely for information purposes and is not intended
to be a solicitation or offer, recommendation or advice to buy
or sell interests in any financial instrument mentioned in it,
to effect any transaction, or to conclude any transaction of
any kind whatsoever, in particular to any recipient who is not
a qualified, accredited, eligible professional or institutional
investor. It is intended for the sole use of the recipient and may
not be forwarded, printed, downloaded, used or reproduced for
any other purpose. It is not intended for distribution/offering
to, or use by, natural or legal persons that are nationals of
a country or subject to a jurisdiction of which the laws or
regulations would prohibit such distribution/offering or use.
Whilst REYL shall use reasonable efforts to obtain information
from sources which it believes to be reliable, REYL, its directors,
officers, employees, agents or shareholders assume no liability
regarding this content and give no warranty as to the accuracy,
completeness or reliability of any mentioned data and thus
assume no liability for losses arising from the use of this content.
The information, opinions and assessments contained in the
present document shall apply at the time of publication and
may be revoked or changed without prior notice. This content is
intended only for recipients who understand and are capable of
assuming all risks involved. Before entering into any transaction,
recipients should determine if the relevant financial instrument
mentioned in the content suits particular circumstances and
should ensure that they independently assess (together with
their professional advisers) the specific risks, the legal, tax,
accounting consequences and eligibility requirements of any
purchase, holding or sale of financial instruments mentioned
in the content. REYL, its directors, officers, employees, agents
or shareholders may from time to time have interests and/
or underwriting commitments in the financial instruments
described herein. REYL makes no representation as to the
suitability of the mentioned information, opinions or securities
and financial instruments. Historical data on the performance
of the financial instruments or on the underlying assets are no
indication for future performance. The present content has been
compiled by a department of REYL which is not an organisa-
tional unit responsible for financial research.REYL is subject
to distinct regulatory requirements and certain services and/
or financial instruments may not be available in all jurisdictions
or to all recipient types. Recipients are therefore responsible
to comply with all applicable laws and regulations. There is
no intention to offer services and/or financial instruments in
countries or jurisdictions where such offer would be unlawful
under the relevant laws and regulations.
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