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Switzerland is renowned for its robust fi-
nancial industry and recognised as a global 
banking leader. Its stability, well-developed 
infrastructure and investor-friendly regula-
tions have made it an attractive destination 
for foreign asset managers to distribute 
their funds. Yet, as the Swiss banking 
industry undergoes a transformative shift, 
the rules of the game are changing and 
managers may have to adapt to a new 
paradigm.

REGULATORY TRANSFORMATION:  
MORE FRIEND THAN FOE

Switzerland boasts a straightforward and 
simple framework for investors and for 
foreign managers to distribute their funds 
under The Collective Investment Scheme 
Act (CISA) and Collective Investment  
Scheme Ordinance (CISO). 

In 2020, the Financial Services Act (FinSA) 
and Financial Institutions Act (FinIA) were 
enacted and amended certain rules. The 
objective of the new legislation was to 
unify the regulatory framework and align 
Switzerland with MiFID rules, bringing 
more transparency and protection to 
investors. This created a more burdensome 
regulatory environment for some local 
actors, but it alleviated many hurdles for 
foreign asset managers and modified the 
approach to regulation of fund distribution 
at the point of sale, including repealing the 
requirement for local distributors to be re-
gulated by FINMA. The change to the defi-
nition of investor type has also had a major 
impact on certain registration requirements 
and increased the number of investors that 
a foreign asset manager can approach.

THE DIGITALISATION OF DISTRIBUTION

There is a multi-channel approach to fund 
distribution in Switzerland. Historically, the 
main distribution channels have been insti-
tutional investors, intermediary wholesale, 
intermediary retail and direct retail. While 
traditional advisory remains crucial, digital 
technologies are changing the landscape, 
with a growing trend towards hybrid models 
that combine the expertise of investment 
advisors with digital tools such as robo-advi-
sors and other data-driven analytics.

"This digitalisation of distribution will 
bring further efficiency and transpa-
rency to the sales process, facilitating 
transactions."

Delivery methods are also changing with 
the introduction of digital banks and  
the growth of fund platforms. Global  
institutional players, including Swiss banks, 
are investing in creating decentralised  
platforms based on distributed ledger  
technology. This digitalisation of distri-
bution will bring further efficiency and 
transparency to the sales process,  
facilitating transactions. 

L-QIF – THE NEW KID ON THE BLOCK  
FOR PROFESSIONAL INVESTORS

Swiss funds are often not investors’ first 
choice, particularly alternative investments 
– Luxembourg, with its RAIF, and the 
Cayman Islands remain the jurisdictions of 
choice. Relatively high costs and extended 
time to market due to the approval process 
mean that Swiss clients often favour these 
foreign funds over their Swiss counterparts. 

To become more competitive, Switzerland 
has created the Limited Qualified Investor 
Fund (L-QIF). This structure is available only 
to professional investors and does not re-
quire FINMA approval, allowing for a more 
cost-effective and timely launch. L-QIFs can 
be both open-ended and closed-ended 
structures and they offer managers more 
flexibility regarding asset class and invest-
ment strategy. The tax treatment of L-QIFs 
also presents a compelling case for Swiss 
institutional and professional investors. 

THE SHIFTING BUT GROWING APPETITE  
FOR FUNDS

After a difficult 2022, the Swiss fund mar-
ket is back in positive territory. As at the 
end of the first half of 2023, assets under 
management had increased to over CHF 
1.3 trillion, an increase of CHF 53 billion or 
4.1% since the end of 2022. This was both 
a result of increased performance (+3%) 
and net new inflows representing about 
1%. Fears of a recession and continued 
inflation, together with rising interest rates, 
have caused a shift away from equity mar-
kets into less volatile money market funds. 

Demand for funds not only remains strong 
but continues to grow, demonstrating the 
attractiveness of the Swiss investor lands-
cape for foreign fund managers.

WITH CHANGE COMES OPPORTUNITY

Banking, wealth management, and asset 
management are all faced with a shifting 
 paradigm. Switzerland is leading the 
charge and adapting to these transfor-
mations to secure its position as a fund 
distribution hub. It is creating a stable and 
sensible regulatory landscape, embracing 
technology, and creating new tools for 
market participants to enter the market. 
Regardless of macro challenges, Switzerland 
remains well-positioned to play a vital role 
in the distribution of investment funds 
on the global stage.
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IMPORTANT INFORMATION - This content is being provided 
by REYL & Cie Ltd or/and its affiliates (hereinafter referred to 
as “REYL”) solely for information purposes and is not intended 
to be a solicitation or offer, recommendation or advice to buy 
or sell interests in any financial instrument mentioned in it, 
to effect any transaction, or to conclude any transaction of 
any kind whatsoever, in particular to any recipient who is not 
a qualified, accredited, eligible professional or institutional 
investor. It is intended for the sole use of the recipient and may 
not be forwarded, printed, downloaded, used or reproduced for 
any other purpose. It is not intended for distribution/offering 
to, or use by, natural or legal persons that are nationals of 
a country or subject to a jurisdiction of which the laws or 
regulations would prohibit such distribution/offering or use. 
Whilst REYL shall use reasonable efforts to obtain information 
from sources which it believes to be reliable, REYL, its directors, 
officers, employees, agents or shareholders assume no liability 
regarding this content and give no warranty as to the accuracy, 
completeness or reliability of any mentioned data and thus 
assume no liability for losses arising from the use of this content. 
The information, opinions and assessments contained in the 
present document shall apply at the time of publication and 
may be revoked or changed without prior notice. This content is 
intended only for recipients who understand and are capable of 
assuming all risks involved. Before entering into any transaction, 
recipients should determine if the relevant financial instrument  
mentioned in the content suits particular circumstances and 
should ensure that they independently assess (together with 
their professional advisers) the specific risks, the legal, tax, 
accounting consequences and eligibility requirements of any 
purchase, holding or sale of financial instruments mentioned 
in the content. REYL, its directors, officers, employees, agents 
or shareholders may from time to time have interests and/
or underwriting commitments in the financial instruments 
described herein. REYL makes no representation as to the 
suitability of the mentioned information, opinions or securities 
and financial instruments. Historical data on the performance 
of the financial instruments or on the underlying assets are no 
indication for future performance. The present content has been 
compiled by a department of REYL which is not an organisa-
tional unit responsible for financial research.REYL is subject 
to distinct regulatory requirements and certain services and/
or financial instruments may not be available in all jurisdictions 
or to all recipient types. Recipients are therefore responsible 
to comply with all applicable laws and regulations. There is 
no intention to offer services and/or financial instruments in 
countries or jurisdictions where such offer would be unlawful 
under the relevant laws and regulations.


